
#IndieFreedomSeekers

What will you do with the money if you get it?

First, write down your revenue goal for the next 30 days 

Design thinking for sales

How would you feel?

Write it down daily, daydream about it - imagine you've already 
done it! 
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What is your top product, your best seller, or one product you 
want to launch or push this month? 

Design thinking for sales

On the next page - or even better on a nice clean sheet of white of 
paper I want you to mind map ways to boost sales of this product. 
 
Write the product name in the centre, then come up with 5/6 
alternative ideas 
 
Out of these 5/6 ideas I want you to just write words that come 
to you, be free, no words are bad words. 
 
So if one of the ideas is Facebook, you could have, Facebook live, 
competition, advert, guest interview, a post a day, free advice 
sessions on Fridays, challenge, post in groups, tell the story behind 
the product series, my cat telling the story, series of questions, Fb 
lives in town, Fb lives with other makers, get people on email list, 
webinars... 
 
Just be free. 
 
Time yourself 3/5 minutes. 
 
No censoring! 
 
Problem solving is 'what do I do next?' 
Design Thinking is 'what can I imagine?' 
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Pick 2/3 ideas that could work and map them out. What is 
possible? 
 
If an idea seems impossible, try and reframe it - how could you 
make it possible with the resources you have?
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One of these ideas will stand out intuitively, energetically. 
 
Could you test it out? If you thought of a month challenge, could 
you run a 3-day challenge? 
 
How could you quickly prototype your idea, so you don't go full 
hog and find out it's not working?
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Either way you've tried something out. 
 
You've given something a go. 
 
You've made a splash. 
 
No more sitting waiting for the money to roll in, being proactive 
is the key, 
 
Trying things out in small ways with less effort, is a good way to 
test out what works, what people respond to and what you enjoy 
doing.

So you've done a prototype! 
 
Either yey it worked, lets go for it, or it needs some tweaking or 
potentially one of the earlier concepts was better.

Design thinking for sales


